Come and Feast

on What We
Have to Offer

April 14-16, 2016

New Orleans Morial Convention Center, Hall C




New and Exciting"Changes

Come and feast on what we have to offer! There are plenty
new and exciting changes for 2016.

Pre-registration fees will be reduced by as much as 50%.
If your goal is to obtain the most economical continuing
education, choose from any of the free sessions that will
be offered. If your goal is to learn from some of the most
popular and sought-after speakers in our industry,
relatively nominal fees will apply. So bring the whole team
to New Orleans!

Also featuring:

* Drastically discounted registration fees for new dentists.

* C.E. track specially designed for the new dentist.

» Staggered start times to C.E. sessions will allow you to customize your personal schedule, saving time for
the Exhibit Hall and sights and sounds of New Orleans.

*  The reduced registration fees make the convention even MORE affordable if you are unable to attend all 3 days.

At this three-day conference, attendees will have the opportunity to earn many of their required C.E. credits
for an incredible price. There will be a fantastic scientific program, entertaining speakers, and activities in the
Exhibit Hall, including Friday afternoon’s King Cake Break.

On Thursday night, the NODC Welcome Reception and LDA President’s Party (honoring outgoing LDA
president Dr. King Scott) will be combined with the LSU School of Dentistry Alumni Reunion, making for

one great opportunity to visit with colleagues and friends. It will be the place to be!

Once you have put the time in the classroom, get out and enjoy New Orleans and all of its sights and sounds,
as well as the terrific food. It is our goal for you to have a memorable experience.

When you find yourself in need of a break from the hustle and bustle of the Big Easy, we encourage you to
check out the Exhibit Hall. There will be tons of information available throughout the Exhibit Hall regarding
new products and services to help you improve your practice.

More information and registration

(and to download a brochure):

www.nodc.org
or call (504) 834-6449.




General Information

Important Deadlines
Pre-Registration by Mail: March 15,2016
Pre-Registration Online: ~ March 22,2016
Online Registration Ends: April 7,2016
Cancellation/Refund: April 8,2016*

Register Early: Avoid Late Fees!!!
Except for select categories, registrations postmarked after
March 15, 2016, or online registrations after March 22,
2016, will be assessed a $50 fee per dentist and $25 fee per
person for all other registrants.

Three Ways to Register
(1) Register online at www.nodc.org
(Online registration opens December 2015)
(2) Mail completed registration form from this
book, pages 42-44.
(3) Register on-site at the Convention Center, Hall C

On-Site Registration

N.O. Morial Convention Center, Hall C:
Thursday, April 14: 7am.-5p.m.
Friday, April 15: 7am. -4 p.m.
Saturday, April 16: 8 a.m. - Noon

Reglstratlon Fee Includes
Admission to the Exhibit Hall for both days.

*  Admission to those continuing education sessions des-
ignated as General Session. However, each attendee
MUST register for the courses he/she wants to attend
so that tickets may be issued. You MUST have a ticket
for admission into each course. The course ticket
guarantees your admission up to the printed start time
of the lecture. After the start of a lecture, attendees
may move to another General Session course as long
as seating is still available. Once a lecture begins,

your ticket no longer guarantees seating will be avail-
able.

Retired Member Designation

Retired dentists must complete and mail the Retired Dentist
Verification Form available online at www.nodc.org. Go to
the Registration tab and click the link to the Retired Dentist
form at the bottom of the page under the section on Reg-
istration Fees. Print the form, fill in the required informa-
tion, and send it via e-mail, fax or regular mail, as per the
instructions on the form.

Registar onlins of wewwmods.ong.

Exhibit Hall Hours
Thursday, April 14: 9 a.m. -6 p.m.

Friday, April 15: 9 a.m. - 5 p.m.
Saturday, April 16: CLOSED

Exhibit Hall Activities

*  Thursday, April 14, from 4:00 - 6:00 p.m., there will
be a “Happy Hour” in the Exhibit Hall with com-
plimentary wine and beer for all registrants. During
this Exhibit Hall event, dentists who attend will have
the opportunity to enter a raffle for one of three $100
vouchers to be spent in the Exhibit Hall.

e Friday, April 15, at 3:30 p.m., there will be a “King
Cake Break” in the Exhibit Hall, sponsored by Campus
Federal Credit Union; at 4:00 p.m. there will be a $300
drawing for all pre-registered DENTISTS. Must be
present to win.

*  There will be one-hour Continuing Education Courses
on the Exhibit Hall floor Thursday and Friday.

No Strollers in the Exhibit Hall

We love babies, but for safety reasons we must prohibit
strollers in the Exhibit Hall. It is a busy place with lots of
attendees in the aisles and around the booths. We owe it to
our exhibitors to keep the “traffic”” as smooth as possible.

Prizes for Staff Members

Three $50 cash drawings will be awarded at 5 p.m. on Fri-
day, April 15, in the Exhibit Hall.

Parking (NO Shuttles)

There are numerous indoor and outdoor parking lots close
to the Convention Center, including one adjacent to the
Center on the East side (Hilton’s lot). There are no shuttles
for speakers, participants or exhibitors.

*Cancellation/Refund Policy
Cancellations will be accepted only if received in writing and
postmarked prior to April 8, 2016. Send a written request for
cancellation/refund accompanied by badges and tickets on
or before the stated refund deadline. A 20% administrative
fee is assessed on all refunds or cancellations. No refunds
will be given after the stated refund deadline regardless of
reason, including, but not limited to, death, illness or acts of
God. Refunds are issued by check and mailed.




WelcomeyReception andylbDAy Bresidenizsy
Ragtysimconjunctionguitintives
LSSy AlumnigReception,

Honoring Outgoing LDA President Dr. King Scott
Thursday, April 14, 2016

The Chicory (2nd floor above Ernst Café)
610 S. Peters St.
7:00 - 10:00 p.m.
Featuring Joe Simon Jazz Band

Register for this event when completing your Conference registration.
Each registered DENTIST may request up to 2 free tickets.

Due to limited attendance, please only request tickets if you are certain you will
attend. Other attendees or dentists requiring more than 2 tickets may purchase
tickets for $50 each. Once the capacity of the space is reached,
registration for this event will be closed.

Dr. Jeffry Leeson,
Conference Chair

Dr. King Scott,
LDA President

v
b )
S
S
S
=
~
2
3
2,
7))




Cooking Demonstration with Chef Chris
Montero of Napoleon House:

The Spanish Influence on New Orleans
Creole Culture and Cuisine

Chef Chris Montero

Date: Friday, April 15

- Time: 11:45 a.m. — 1:15 p.m.
Course Code: MONTERO AM

Join Chef Chris Montero for this cooking demonstration and tasting. When Chef Montero
decided to become a professional chef at the ripe old age of forty, he had the distinct advan-
tage of being descended from generations of gifted New Orleans Creole home cooks [the

- Spanish Monteros arrived in town over 200 years ago] plus some youthful training under a
few grand old New Orleans culinary giants. His entire ‘mature career’ has been with Ralph
Brennan, starting with over a decade at BACCO. He went on to serve as executive chef of the
relaxed and congenial Café B in Metairie, where he took the familiar to a whole new level of
goodness, by creating his own refined interpretations of homey comfort foods and New Or-
leans favorites. Today, he is proud to be Ralph Brennan’s first chef at the helm of the Napoleon House kitchen, following
the spring 2015 transition of ownership from the family that had maintained the beloved New Orleans landmark for over
100 years. With his own centuries-deep roots in New Orleans cuisine, Montero is right at home preserving the distinctive
menu of Napoleon House, long dominated by an “Italian grocery” sensibility, while bringing the ingredients in line with
the Ralph Brennan Restaurant Group’s insistence on fresh and local sourcing.

Thank You!

The New Orleans Dental Conference and
LDA Annual Session
extend a special thank you to the following companies
for their generous contributions and support (as of 11/2/15):

Of'interest to: All Attendees

ADS South, LLC, BioHorizons, Biolase,
Brown & Brown Association Services Professionals,
Campus Federal Credit Union, CareCredit,

Cost Segregation Services, Dental Office Network, Inc.,
Fortress Insurance Company, Henry Schein Dental,
Integrated Axis Group, MoneyQuest Corp., Patterson Dental,
Philips Oral Healthcare, Rossner Lecture Series through the Touro
Foundation, Sterngold, Tax Saving Professionals,

VOCO America, and Zest Anchors.




SchedulelSummany,

Course, dime Courserlitle
Code
Thursday, April 14
Dentist | Hygienist | Others
SENN AM - 1 8:00 — 10:00 a.m. | Introduction to Forensic Odontology General Session
SVIRSKY THU AM 8:00 — 11:00 a.m. | Drugs I Have Known and Loved for Diseases That General Session
We Catch
MCLORNAN AM 8:00 — 11:00 a.m. | Sleep Disordered Breathing — An Introduction to a General Session
Medical Problem with a Dental Solution
ZAMORA AM 8:30 — 10:30 a.m. | Social Media 101 $50 $25 $25
BAMBARA THU AM | 8:30 — 11:30 a.m. | All You Wanted to Know About Attachment Dentistry $50 $25 $25
But Were Afraid to Ask
BERMAN AM 8:30 — 11:30 a.m. | The Dental Team Versus The Reluctant Dragon $50 $25 $25
CHRISTENSEN AM | 9:00 a.m. — Noon | The Christensen Bottom Line - 2016 $80 $50 $50
DAVIS AM 9:00 a.m. — Noon | America’s Sweet Tooth Obsession & Its Impact on $35 $35 $25
Oral & Systemic Health
MAUSOLF AM 9:00 — Noon Communication Solutions: Attitudes, Breakdowns & General Session
Conflict Resolutions
LEMON AM 9:30 — 11:30 a.m. | The Paradigm Shift in Vital Pulp Therapy General Session
SENN AM -2 10:30 a.m. — Dental Identification of Disaster Victims General Session
12:30 p.m.
ROMANCE AM 11:00 a.m. — A Proven Way to Pay Less Taxes Exhibit Hall C.E.
Noon
MCLORNAN PM 12:30 — 3:30 p.m. | Incorporating Sleep into Your Dental Practice Today General Session
ZAMORA PM 1:00 — 3:00 p.m. | Keys to Social Media Marketing Success $50 | $25 | $25
SVIRSKY THU PM 1:00 — 4:00 p.m. | Memoirs of an Oral Pathologist General Session
TURCHETTA PM 1:00 — 4:00 p.m. | Sex, Breath & the Hygienists’ Role $35 | $35 | $25
FERGUSON THU PM | 1:30 — 2:30 p.m. | Get Rid of the Debtors...But Keep your Patients? Exhibit Hall C.E.
Top 10 Ways to GET PAID Fast & How to Prevent
Past Due Accounts
LEMON PM 1:30-3:30 p.m. | Cases, Cases, and More Cases...Answers for What General Session
You See Frequently
BAMBARA PM 1:30 —4:30 p.m. | All You Wanted to Know About Attachment Dentistry $50 $25 $25
But Were Afraid to Ask
BERMAN PM 1:30 —4:30 p.m. | Special Patients and Special Dentists.....Opportunity $50 $25 $25
Calls
MAUSOLF PM 1:30 —4:30 p.m. | Delivering W.O.W. Service General Session
SENN PM 2:00 —4:00 p.m. | Bitemark Evidence General Session
CHRISTENSEN PM | 2:00 — 5:00 p.m. | The Christensen Bottom Line - 2016 $80 $50 $50
DAVIS PM 2:00 — 5:00 p.m. | Save Lives! Organ Transplantation & Subsequent $35 $35 $25
Dental Considerations

Register onlkine a wWisnede.org.




SchedulelSummany,

Course, dime Courserlitle
Code
Friday, April 15
Dentist | Hygienist | Others
CHILDS AM 8:00 - 10:00 a.m. | Selecting the Ideal Practice Opportunity as a New General Session
Dentist
BARKSDALE AM 8:00 - 11:00 a.m. | Implants in The Esthetic Zone $50 $25 $25
GOBETTI FRI 8:00 - 11:00 a.m. | The Oral Examination and Common Pathologic General Session
AM Entities
BRAY AM 8:30 - 11:30 a.m. | Extraordinary Service - A Dental Necessity! $50 $25 $25
MALCMACHER AM | 8:30 - 11:30 a.m. | The Top 20 Gamechangers in Dentistry $80 $50 $50
RASNER AM 8:30 - 11:30 a.m. | The Thriving Fee For Service Practice General Session
MOSS AM 9:00 - 11:00 a.m. | Building the Successful Practice through Proactive General Session
Patient Retention Systems
TURCHETTA AM 9:00 - 11:00 a.m. | It’s All About the Vape: Myths of Tobacco Alterna- $35 $35 $25
tives & Oral Health
SVIRSKY FRI AM 9:00 a.m. - Noon | Come In and Catch It: The Review that Sticks $35 $35 $25
STROPKO FRI AM 9:30 - 11:30 a.m. | System ‘S’ for Conventional Endodontics $50 $25 $25
BAMBARAFRIAM | 9:30 am. - 12:30 | Attachments and Implants: Hands-On Workshop $175 $175 $175
p.m.
OTTEN AM 10:00 a.m. - Noon | TMJ Stability and Occlusion, Essentials for the Re- General Session
storative Practice
DUBROC AM 10:30 a.m. - Early Retirement is NOT a Myth, but Achieving It General Session
12:30 p.m. Requires a Plan
DOUGLAS AM 11:00 a.m. - Noon | Cash Flow - So What’s the Big Deal? Exhibit Hall C.E.
MONTERO AM 11:45 am. — Cooking Demonstration with Chef Chris Montero of Chef Presentation
1:15 p.m. Napoleon House
BARKSDALE PM 12:30 - 3:30 p.m. | Managing the Extraction Socket: A Hands-On Work- $175 $175 $175
shop
GOBETTI PM 12:30 - 3:30 p.m. | Evaluation and Pharmacologic Control of Pain $50 $25 $25
MOSS PM 1:00 - 3:00 p.m. | Building the Successful PPO Practice: Profitability General Session
without Sacrificing Service-Oriented Care
BONA PM 1:00 - 4:00 p.m. | Denture Repair Made Easy and Fun: Hands-On $125 $125 $125
Workshop
BRAY PM 1:00 - 4:00 p.m. | Waaassuup With Great Communication? $50 $25 $25
MALCMACHER PM | 1:00 - 4:00 p.m. | The Top 20 Gamechangers in Dentistry $80 $50 $50
RASNER PM 1:00 - 4:00 p.m. | The Thriving Fee For Service Practice General Session
FERGUSON FRIPM | 1:30 - 2:30 p.m. | Learn How to “Pay Less to the IRS” through Cost Exhibit Hall C.E.
Segregation & The Tangible Property Regulations
BLOCK PM 1:30 - 3:30 p.m. | Use of Static or Dynamic Navigation to Idealize General Session
Implant Placement
OTTEN PM 1:30 - 3:30 p.m. | The Three Keys to a Practice of Distinction General Session
STROPKO PM 1:30 - 3:30 p.m. | Predictable Apical Microsurgery $50 $25 $25
ROSALES PM 1:30 - 4:30 p.m. | Cardiopulmonary Resuscitation: Latest Techniques $80 $80 $80
Review
SVIRSKY FRI PM 1:30-4:30 p.m. | Great Cases with New Faces $35 $25 $25




SchedulelSummary,

Course Tinte Coursexlitle
Code
Dentist | Hygienist | Others
SPIRO PM 2:30 - 4:30 p.m. | Saving and Investing: Wise Financial Decisions General Session
PAVELETZ PM 3:00 - 4:00 p.m. | How “Small” Can They Go...Nano/Ormocer Technol- Exhibit Hall C.E.

ogy and the Advancement in Bonding and Compos-
ites

Saturday, April 16

BAKER AM 8:30 - 11:30 a.m. | Drugs and Dentistry: New Issues & New Solutions General Session

BERNIE AM 8:30 - 11:30 a.m. | There Must be 30 Ways to Use Your Floss! $35 $35 $25

CHICHE AM 8:30 - 11:30 a.m. | Smile Design, Bonding, and Esthetic Materials Up- $50 $25 $25
date

ISEN AM 8:30 - 11:30 a.m. | Medical Emergencies in the Dental Office General Session

GOBETTI SAT AM 9:00 a.m. - Noon | Cardiovascular Disease and Dentistry General Session

NASR AM 9:00 a.m. - Noon | Soft Tissue Grafts and Regeneration for Teeth and General Session
Implants

STROPKO SATAM | 9:30 - 11:30 a.m. | External Cervical Resorption, Diagnosis and Treat- $50 $25 $25
ment

BAKER PM 1:00 - 4:00 p.m. | Advances in Dental Pharmacotherapy General Session

BERNIE PM 1:00 - 4:00 p.m. | Yoganomics: Postural Health & Ergonomic Consider- General Session
ations for the Dental Professional

CHICHE PM 1:00 - 4:00 p.m. | Smile Design, Bonding, and Esthetic Materials Up- $50 $25 $25
date

ISEN PM 1:00 - 4:00 p.m. | Advanced Local Anesthesia, What You Need to Know $25 $25 $25

Note: For complete info on speakers and courses, including C.E. on the Floor courses,

visit www.nodc.org or call (504) 834-6449.

Sponsored'by’Campu’s
Federal'Credit'Union




Thursday, April 14 - Exhibit Hall C.E.

A Proven Way to Pay Less Taxes

Dan Romance
Time: 11:00 a.m. — Noon
Course Code: ROMANCE AM

Sponsored by Tax Saving Professionals

Broadly speaking, at Tax Saving Professionals, our overarching goal is to save you money on your
taxes, protect your assets, and create value. We work to help reduce your tax liability so you pay
less taxes and keep more of your hard-earned dollars. Depending upon your income bracket, there
are various ways to achieve this.

Course objectives: By completing this course, the attendee will learn:
Who we are at Tax Saving Professionals and what services we offer.
It’s your legal right to pay the minimum tax.

The difference between strategies versus deductions.

The importance of documentation.

How we are different from your CPA.

RAEE Rl

Of interest to: Dentists, Business Assistants (especially office managers), and Spouses
C.E. Hours: 1 non-clinical hour

Get Rid of the Debtors...But Keep your Patients? Top 10 Ways to GET PAID
Fast & How to Prevent Past Due Accounts

Kathy Ferguson

Time: 1:30 - 2:30 p.m.

Course Code: FERGUSON THU PM
Sponsored by MoneyQuest Corp.

Most dental practices inevitably have a residual number of patients that do not pay in a timely

manner. The most common resolutions are usually in-house efforts, hiring a collection agency,

legal assistance, or writing off the debt. Kathy Ferguson is known as the “Cash Flow Specialist.”

She will share her vast experience of providing debt recovery and cash flow producing services.

This course will show you how to enhance the recoveries you are currently generating while maintaining relationships with
your patients. Learn how to put your hard-earned dollars back in your pocket and your happy patients back in your chair.
It is always more cost effective to retain a patient than acquire a new one. The old collection methods no longer work in
today’s economy. Learn the cutting edge approach to increased cash flow...” An ounce of prevention is worth a pound of
cure.”

Course objectives: By completing this course, the attendee will learn:

1. How to develop a Defined Credit and Collection Policy and implement a systematic plan.
2. The fair debt collection practices act rules & regulations.

3. How to ask for your money and overcome objections.

4. The keys to a successful collection system in your dental practice.

Of interest to: Dentists and Business Assistants (especially office managers)
C.E. Hours: 1 non-clinical hour



Thursday, April 14 - General Sessions

Drugs | Have Known and Loved for Diseases That We Catch

John A. Svirsky, DDS, MEd
Time: 8:00 - 11:00 a.m.
Course Code: SVIRSKY THU AM

This entertaining, but informative course will dramatize the treatment of the oral diseases we see ev-
eryday and even get (oh, how awful!). Dr. Svirsky will provide practical clinical information, with an
emphasis on the most common lesions: herpes, aphthous ulcerations, candidiasis, lichen planus, and dry
mouth. The “boomers” are getting older and dryer and this is great for dentistry. Get ready to laugh,
learn and make a major difference in the lives of your patients.

Course objectives: By completing this course, the attendee will learn:

1. To integrate therapeutic regimens used to treat oral diseases encountered in dental practices.
2. To manage xerostomia in our aging population.

3. Alogical approach to the diagnosis of oral lesions.

Of interest to: Dentists and Hygienists
C.E. Hours: 3 clinical hours

Introduction to Forensic Odontology

David R. Senn, DDS, D-ABFO
Time: 8:00 - 10:00 a.m.
Course Code: SENN AM - 1

Forensic odontology is the proper handling, examination, and evaluation of dental evidence, which

will then be presented in the interest of justice. This fascinating presentation addresses the history

and scope of the practice of forensic odontology. Historical accounts of the use of dental forensic

techniques will be reviewed in addition to more detailed descriptions of each of the areas of forensic

odontology: human dental identification, disaster victim identification, dental age estimation, abuse, and bitemark evidence.

Course objectives: By completing this course, the attendee will learn:

Some of the history of the practice of forensic odontology.

Particular aspects of the main discipline areas of forensic odontology.

The roles of dentists and dental auxiliary in forensic odontology.

The law as it relates to dentistry and forensic odontology.

The knowledge and basis in dental practice that enable dentists to be effective in human identification.

Nk =

Of interest to: Dentists, Hygienists and Clinical Assistants
C.E. Hours: 2 clinical hours




Thursday, April 14 - General Sessions

Sleep Disordered Breathing — An Introduction to a Medical
Problem with a Dental Solution

Paul M. McLornan, DDS
Time: 8:00 - 11:00 a.m.
Course Code: MCLORNAN AM

One of the hottest topics in dentistry is Sleep Disordered Breathing (SDB). It has been identified by the

National Institute of Health as one of the most prevalent and under-diagnosed medical conditions. Left

untreated, the condition has significant associated morbidity and mortality. Dr. McLornan will describe the condition, how

it is diagnosed and treated by our medical colleagues, and how dentists can identify and treat SDB. He will discuss the
FDA-approved oral appliances used to treat the condition and show SDB cases he has treated following the American Acade-
my of Dental Sleep Medicine treatment protocols. He will discuss how to introduce sleep medicine into your dental practice
and current research. Successfully treating an SDB sufferer is probably the most profound effect a dentist can have on the
quality and quantity of that patient's life.

Course objectives: By completing this course, the attendee will learn:

What and how prevalent is Sleep Disordered Breathing (SDB).

How SDB is currently diagnosed and treated by our medical colleagues and how dentists can identify and treat SDB.
FDA-approved oral appliances used to treat the condition.

A suggested treatment protocol for dentists.

How to introduce the treatment of SDB into your practice.

Current research into the dental treatment of SDB.

SNk =

Of interest to: Dentists, Hygienists, Laboratory Technicians, and anyone who lives with someone that snores
C.E. Hours: 3 clinical hours

Communication Solutions: Attitudes, Breakdowns & Conflict Resolutions

Judy Kay Mausolf

Time: 9:00 a.m. - Noon
Course Code: MAUSOLF AM
Sponsored by CareCredit

Judy Kay Mausolf is a communications expert. Communication breakdowns are among the greatest

sources of frustration for the dental team and create patient dissatisfaction. They often lead to patients

choosing another office. These breakdowns also play a major role in our personal lives and relation-

ships with family, colleagues, and friends. Discover how to elevate your communication to a level that

inspires open communication, prevents breakdowns, resolves conflict, and builds trust and respect, resulting in high-per-
forming team and patient relationships! This course will teach you the skills to communicate effectively with different and
even difficult personalities. Discover formats to hold positive, effective and efficient huddles and team meetings. Transform
attitudes from toxic to tremendous and create a positive environment where everyone looks forward to coming to the office.

Course objectives: By completing this course, the attendee will learn:
1. Steps to address and resolve conflict.

2. Protocols that eliminate gossip.

3. To identify behaviors that elevate trust and respect.

4. Behaviors that inspire a culture of appreciation and celebration.

Of interest to: All Attendees
C.E. Hours: 3 non-clinical hours n



Thursday, April 14 - General Sessions

The Paradigm Shift in Vital Pulp Therapy

Ronald Lemon, DDS
Time: 9:30 - 11:30 a.m.
Course Code: LEMON AM

Gone are the days when pulp exposures automatically required nonsurgical endodontic therapy. Gone

are the days when the best pulp capping material was calcium hydroxide. Gone are the days of the

indirect pulp cap. Since the development of calcium silicate cements, such as Mineral Trioxide Aggre-

gate, the prognoses for properly treated vital pulp exposures approach 90% long-term success in perma-

nent teeth. An increase in prognosis for pulpotomy in permanent teeth has been documented. MTA is a critically important
material for successful treatment of the open apex: apexogenesis (vital), apical barrier and regeneration / revascularization
(necrotic).

Course objectives: By completing this course, the attendee will learn:

1. How the history of chief complaint, diagnostic test results, and clinical findings determine the probable prognosis for
vital pulp therapy.

2. The critical clinical steps that are necessary to achieve a favorable prognosis.

3. To understand recall evaluations to assess treatment results.

Of interest to: Dentists, Hygienists and Clinical Assistants
C.E. Hours: 2 clinical hours

Dental Identification of Disaster Victims

David R. Senn, DDS, D-ABFO
Time: 10:30 a.m. — 12:30 p.m.
Course Code: SENN AM - 2

Dentists and dental team members often provide a vital role in disasters involving mass fatalities. This
presentation will address dental identification in general and the special problems with dental identifica-
tions after disasters with large numbers of deceased persons. Examples from actual disasters, including
Hurricanes Katrina and Rita, will be discussed.

Course objectives: By completing this course, the attendee will learn:

The roles of dentists and auxiliary dental personnel in individual dental identifications following mass fatality incidents.
The range of past and possible future causes of multiple fatality incidents.

The problems associated with planning, organizing, and implementing the dental response to multiple fatality incidents.
Lessons from past events involving mass fatalities.

Resources available to planners for mass fatality events.

Nk =

Of interest to: Dentists, Hygienists and Clinical Assistants
C.E. Hours: 2 clinical hours



Thursday, April 14 - General Sessions

Incorporating Sleep into Your Dental Practice Today

Paul M. McLornan, DDS
Time: 12:30 - 3:30 p.m.
Course Code: MCLORNAN PM

One of the hottest topics in dentistry is Sleep Disordered Breathing (SDB). Incorporate it into your prac-

tice to improve both your practice’s production and patient satisfaction. In this presentation, Dr. McLo-

rnan will discuss the prevalence of undiagnosed SDB in the average dental practice patient population.

He will provide a number of simple SDB screening tools and discuss the use of pulse oximetry/home

sleep monitoring as part of the screening process. The presentation will cover the importance of building relationships with
physicians, methods of reimbursement from medical insurance and Medicare, and provide tips for your first few sleep cases.

Course objectives: By completing this course, the attendee will learn:
The prevalence of undiagnosed SDB.

SDB screening tools.

The use of pulse oximetry/home sleep monitoring.

A suggested treatment protocol for the general dental practice.
Medical insurance reimbursement for SDB.

Nk =

Of interest to: Dentists, Hygienists, and anyone who lives with someone that snores
C.E. Hours: 3 clinical hours

Memoirs of an Oral Pathologist

John A. Svirsky, DDS, MEd
Time: 1:00— 4:00 p.m.
Course Code: SVIRSKY THU PM

This course is an update on areas of your past education that probably have “rusted” since school. The
areas discussed include unusual clinical presentations, pigmented lesions, and salivary gland diseases.
Some interesting cases will show up along the way. This funny, informative, interactive, and fast paced
course is suitable for the entire office.

Course objectives: By completing this course, the attendee will learn:

1. A logical approach to the diagnosis of pigmented lesions of the skin and oral cavity.

2. To recognize the clinical presentation and management of various salivary gland diseases.
3. The treatment implications of various salivary gland tumors.

Of interest to: Dentists, Hygienists, and Clinical Assistants
C.E. Hours: 3 clinical hours




Thursday, April 14 - General Sessions

Cases, Cases, and More Cases...Answers for What You See Frequently

Ronald Lemon, DDS
Time: 1:30 - 3:30 p.m.
Course Code: LEMON PM

Endodontic situations that can cause diagnostic and treatment dilemma will be presented using cases
for demonstration. Specific cases will be presented and followed by short background presentations.
The range of topics include: perforation, resorption, horizontal root fracture, extract-replant, diagnostic
splint therapy, and common endodontic issues.

Course objectives: By completing this course, the attendee will learn:

1. To understand the diagnostic and treatment procedures necessary to treat perforations of various types.
2. Practical treatment for horizontal root fracture.

3. To prevent/correct nonsurgical endodontic treatment problems.

Of interest to: Dentists and Hygienists
C.E. Hours: 2 clinical hours

Delivering W.O.W. Service

Judy Kay Mausolf

Time: 1:30—4:30 p.m.
Course Code: MAUSOLF PM
Sponsored by CareCredit

Are you aware that people will forget everything except how you made them feel? It’s true. Research

shows that practices that build their office environment around SERVING THE PATIENT own and

dominate the market. Customer service in dentistry is often confusing, complex and vague. “I’'m

satisfied,” means nothing in today’s world. In this course, Judy Kay Mausolf, a communications expert, teaches you how to
set yourself apart from your colleagues and differentiate your office as THE place to be for dental health. Learn to illuminate
the patient decision-making processes to create lasting impressions and exceptional experiences.

Course objectives: By completing this course, the attendee will learn:

1. To understand W.O.W. patient philosophy.

2. To recognize essentials of W.O.W. branding.

3. To identify how to spot opportunities that create W.O.W. touch points
4. W.O.W. service standards concepts.

Of interest to: All Attendees
C.E. Hours: 3 non-clinical hours



Thursday, April 14 - General Sessions

Bitemark Evidence

David R. Senn, DDS, D-ABFO
Time: 2:00 - 4:00 p.m.
Course Code: SENN PM

Bitemark evidence is the process by which dentists attempt to match marks found at crime scenes with
the dental impressions of suspects. This presentation focuses on the sub-discipline of forensic odontol-
ogy dealing with bitemarks and bitemark evidence. Topics included are bitemark recognition, bitemark
analysis, and comparison of bitemark evidence to suspects. It will also explore the legal basis for the
use of bitemark evidence in courts and recent challenges to that legal basis.

Course objectives: By completing this course, the attendee will learn:

The history of the use of bitemark evidence in courts of law.

The features of a patterned injury that support a diagnosis that the pattern was caused by human teeth.
The methods used to analyze patterned injuries that are human bitemarks.

Methods used to compare bitemarks to suspects.

The legal basis for the use of bitemark evidence in courts of law.

1.
2.
3.
4.
5.

Of interest to: Dentists, Hygienists and Clinical Assistants
C.E. Hours: 2 clinical hours

The word dedication is defined as the quality of being committed to a task or
purpose. There is no more accurate word to describe the New Orleans Dental
Conference/LDA Annual Session's, Mrs. Normalee Ward. Mrs. Ward began her
career with our organization in the 1970's and assumed the title of Executive
Secretary of our local Conference in 1984 under Chairman, Dr. Tony Miran-

da. In that role, she has persevered with our organization through two different
Conference Executive Directors, four different Conference treasurers, 29 different
Conference Chairmen and Chairwomen, three ADA Annual Sessions, and two
hurricanes that caused the cancellation of conventions.

Words are not adequate to describe how blessed and grateful we are to have her
as our employee for all these years, but more importantly, to have her as our dear
friend. There are few celebrities who get away with going by their first name only
(Cher, Prince, Beyoncé, Shaq, Madonna). But if you say "Normalee," nearly everyone in our organization knows
about whom you are speaking.

In late 2014, the NODA Honors & Awards committee approached the conference committee with an idea. The
committee agreed and, on January 5, 2015, adopted two resolutions. First, that upon her retirement, Normalee
Ward shall be named Executive Secretary emeritus. Second, to commemorate the extraordinary contributions of
one very special lady and forever recognize a woman that has dedicated a significant portion of her life to advanc-
ing the cause of this organization and our dental conference, commencing with the 2016 Conference, one speaker
each year shall be designated with the recognition of "The Normalee Ward Distinguished Speaker."

Normalee Ward Distinguished Speaker 2016 - Rosemary Bray



Thursday, April 14 - Paid Sessions

All You Wanted to Know About Attachment Dentistry But Were Afraid to Ask

George E. Bambara, DMD, MS, FACD
Time: 8:30 - 11:30 a.m.
Course Code: BAMBARA THU AM

Time: 1:30 — 4:30 p.m.
Course Code: BAMBARA PM
(The PM session is a continuation of the AM session)

Fee: $50 per session for Dentists; $25 per session for all others

Everything you ever wanted to know about attachment dentistry and then some. Dr. George Bambara presents one of the
best courses around on precision and semi-precision attachment dentistry. This course covers all aspects of attachment den-
tistry and takes the mystery out of treatment planning segmented fixed bridges, removable partial dentures, and overdentures
on natural teeth or implants. Each prosthetic option will be discussed in detail, especially implants since they require special
treatment planning considerations. Actual clinical cases will be reviewed so that participants gather knowledge and confi-
dence, enabling them to utilize attachments in their daily practice immediately.

Course objectives: By completing this course, the attendee will learn:

1. The rationale for using attachments in fixed and removable prosthetics on abutments, roots, and implants.

2. Precision and semi-precision attachments, studs, rod and tubes, magnets, bars and other types of fixed, segmented, re-
movable, and overdenture attachments.

How to first do occlusal set-ups and create surgical stents.

The Do’s and Don’ts in attachment case treatment planning.

Impression-taking techniques, accurate bite registration, model articulations, photography and laboratory involvement.
A logical approach to begin incorporating attachment dentistry into treatment plans.

AN

Of interest to: Dentists, Hygienists, Clinical Assistant and Laboratory Technicians
C.E. Hours: 6 clinical hours (3 hours per course)

Social Media 101

Rita Zamora

Time: 8:30 - 10:30 a.m.
Course Code: ZAMORA AM

Fee: $50 for Dentists; $25 for all others

Social media can be incredibly intimidating. But your patients and prospective patients are all over it. Understanding what
not to do is equally as important as knowing how to engage. If you have never used Facebook or have little experience with
social media, this seminar is ideal for you. Learn the difference between Personal Profiles and Business Pages and which is
better for marketing. Learn about the unique benefits that social media has to offer and how it can enhance your reputation.

Course objectives: By completing this course, the attendee will learn:

1. How advertising and internet marketing have changed and what this means for your practice.
2. The benefits of marketing with social media.

3. Basic social media strategies and tactics.

Of interest to: All Attendees
C.E. Hours: 2 non-clinical hours



Thursday, April 14 - Paid Sessions

The Dental Team Versus The Reluctant Dragon
Marvin H. Berman, DDS

Time: 8:30- 11:30 a.m.

Course Code: BERMAN AM

Fee: $50 for Dentists; $25 for all others

Dr. Marvin Berman is one of the most popular speakers in the country on pediatric dentistry. Be prepared to laugh and learn.
Children today are not the children of yesterday. Parents arrive at our offices in states of anxiety with kids who are out of
control. Permissiveness has become the guideline for parents, creating an atmosphere in which words like “No! Stop! Please
and Thank You! are becoming extinct. Instead, we have “self-esteem,” “quality time,” and “time-out.” That’s the challenge
for the dentist and dental team. Using his not-to-be-believed live-action videotapes, featuring laughing, crying, and whining,
Dr. Berman will illustrate a multitude of tricks and techniques for turning even the most recalcitrant child into a cooperative
one, without sedation, nitrous oxide or papoose boards. Learn how to set positive parameters for the children and, at the
same time, satisfy the needs of apprehensive, overly indulgent parents.

Course objectives: By completing this course, the attendee will learn:
Why children are the way they are.

How to separate parents from children for maximum success.
How to give the dreaded shot and other myths we have to dispel.
A practical, philosophical approach to clinical pediatric dentistry.
About special children and why they’re “special.”

Nk =

Of interest to: Dentists, Hygienists, and Assistants with an interest and enthusiasm for treating children, especially the appre-
hensive ones. Parents of young, apprehensive dental patients will also enjoy this lecture.
C.E. Hours: 3 clinical hours

America’s Sweet Tooth Obsession & Its Impact on Oral & Systemic Health

Karen Davis, RDH

Time: 9:00 a.m. - Noon
Course Code: DAVIS AM
Sponsored by Philips Oral Healthcare

Fee: 335 for Dentists and Hygienists; $25 for all others

Discover why the American Heart Association advised Americans to slash sugar consumption to a
meager 100 calories a day. Overconsumption of sugar has a significant impact on blood pressure,
triglyceride levels, weight management, blood glucose levels, heart and liver health and certainly
the oral cavity.

Course objectives: By completing this course, the attendee will learn:
1. To discern how to identify added sugars on labels.

2. The good and the bad of sugar alternatives.

3. The systemic impact of excess sugar consumption.

4. Exciting methods to remineralize tooth structure.

Of interest to: All Attendees
C.E. Hours: 3 clinical hours




Thursday, April 14 - Paid Sessions

The Christensen Bottom Line - 2016

Gordon J. Christensen, DDS, MSD, PhD
Time: 9:00 a.m. — Noon
Course Code: CHRISTENSEN AM

Time: 2:00 — 5:00 p.m.

Course Code: CHRISTENSEN PM

(The PM session is a continuation of the AM session)
Sponsored by the Rossner Lecture Series through the Touro Foundation

Fee: $80 per session for Dentists; $50 per session for all others

One of the premier dental educators returns to New Orleans. This fast-moving “bottom line” course includes the areas of
dentistry with the most activity and change in any given year. It is easily understood and has numerous summaries that help
attendees to interpret the ongoing advancements in the profession. The course encourages audience participation and ques-
tions and answers and is presented in an enjoyable and humorous manner. The hottest aspect of the following topics will be
among those presented: (1) state of the profession, (2) CAD/CAM, (3) diagnosis and treatment planning, (4) esthetic den-
tistry, (5) implant dentistry, (6) occlusion, (7) operative dentistry, (8) oral and maxillofacial surgery, (9) fixed prosthodontics,
(10) technology and more.

Course objectives: By completing this course, the attendee will learn:

1. The most important and useful new techniques in the general topics described above.
2. The most important materials relative to the above subjects.

3. The most important and useful new concepts in dentistry.

4. How to implement those aspects of this course most applicable to your practice.

Of interest to: Dentists, Hygienists, Assistants, and Laboratory Technicians
C.E. Hours: 6 clinical hours (3 hours per course)

Keys to Social Media Marketing Success
Rita Zamora

Time: 1:00 - 3:00 p.m.

Course Code: ZAMORA PM

Fee: 350 for Dentists; $25 for all others

The days of a “traditional” online presence are over. If that’s all you have, you’re falling behind many of your colleagues.
Over 40% of potential new patients will never consider your practice unless you provide them with ample opportunity to
research you online. This goes far beyond having a traditional website. Learn what top dental practices are doing today to
successfully grow their practices with social media.

Course objectives: By completing this course, the attendee will learn:

1. How social media can help enhance and protect your online reputation.

2. Which strategies and tactics work best in creating thriving social communities.
3. The top social media platforms for marketing your practice.

Of interest to: All Attendees
C.E. Hours: 2 non-clinical hours



Thursday, April 14 - Paid Sessions

Sex, Breath & the Hygienists’ Role
Anastasia Turchetta, RDH

Time: 1:00— 4:00 p.m.

Course Code: TURCHETTA PM

Fee: 335 for Dentists and Hygienists; $25 for all others

Approximately 20 million or 80% of Americans currently have HPV. This virus can be dormant for
decades and is responsible for increasing oral cancer stats in a younger demographic more now than
ever before. With 65% of Americans estimated to have bad breath, it is critical to screen, inform, and
guide our patients toward a healthy smile for life!

Course objectives: By completing this course, the attendee will learn:
1. Causes for bad breath and its impact on relationships.

2. To address HPV risk factors for oral cancer.

3. To recognize ingredients in mouth rinses that assist with bad breath.

Of interest to: All Attendees
C.E. Hours: 3 clinical hours

Special Patients and Special Dentists.....Opportunity Calls
Marvin H. Berman, DDS

Time: 1:30—4:30 p.m.

Course Code: BERMAN PM

Fee: 350 for Dentists; $25 for all others

This course will dramatically boost your confidence to care for some of the more challenging patients we encounter. Dr.
Marvin Berman is one of the most popular speakers in the country on compromised patients. Be prepared to laugh and learn.
It is no longer unusual for dental offices to encounter special patients of all ages, sizes, and types. There has been a dramatic
rise in the number of children exhibiting autistic tendencies, sensory integration disorders, Down’s syndrome, cerebral palsy,
and other behavioral disorders. Access to care for the compromised child or adult is a universal issue. Utilizing live-action
videos, Dr. Berman will demonstrate the communication skills and the clinical tips and tricks that enable doctors and the
entire team to treat these special people in the normal dental environment...without mind-altering drugs or active restraints.

Course objectives: By completing this course, the attendee will learn:
1. To develop an understanding of the dilemmas that parents of special children face every day.
2. To establish your own practical protocol for managing the special child or adult through their dental treatment.

3. Some new clinical tricks and skills that will result in positive long-term treatment outcomes.

Of interest to: Dentists, Hygienists, and Assistants with an interest and enthusiasm for treating compromised patients
C.E. Hours: 3 clinical hours

www.hodc.org




Thursday, April 14 - Paid Sessions

Save Lives! Organ Transplantation & Subsequent Dental Considerations

Karen Davis, RDH

Time: 2:00 - 5:00 p.m.

Course Code: DAVIS PM
Sponsored by Philips Oral Healthcare

Fee: 335 for Dentists and Hygienists; $25 for all others

Did you know that someone is added to the organ transplant list every 10 minutes in the U.S., but
sadly 18 people die while waiting on the list? This course diffuses some of the myths surrounding
organ donation and takes a careful look at dental implications for patients before and after organ
transplantation.

Course objectives: By completing this course, the attendee will learn:

1. How donor organs are allocated in the U.S.

2. The oral implications for transplant patients.

3. Methods for management of oral complications for patients with suppressed immune systems.
4. About real lives that have been saved through organ donation.

Of interest to: All Attendees
C.E. Hours: 3 clinical hours

Friday, April 15 -"Exhibit Hall C.E.

Cash Flow - So What'’s the Big Deal?

Earl Douglas, DDS, MBA, BVAL
Time: 11:00 a.m. — Noon
Course Code: DOUGLAS AM
Sponsored by ADS South, LLC

This presentation will focus on cash flow in your dental practice. You will learn standards for ex-
penses and be able to recognize when overhead is getting out of control. You will especially learn
the importance of cash flow in the value and marketability of your practice.

Course objectives: By completing this course, the attendee will learn:

1. How to better analyze your cash flow.

2. Standards for office expenses.

3. How cash flow directly relates to profitability.

4. How cash flow affects your practice valuation and desirability when you are ready to sell.

Of interest to: Dentists
C.E. Hours: 1 non-clinical hour



Friday, April 15 -"Exhibit Ha'lll C.E.

Learn How to “Pay Less to the IRS” through Cost
Segregation & The Tangible Property Regulations

Kathy Ferguson

Time: 1:30 - 2:30 p.m.

Course Code: FERGUSON FRI PM
Sponsored by Cost Segregation Services

This informative course will give an overview of how to apply the most up-to-date tax strategies to

dramatically increase your cash flow and drastically lower your taxes. If you have a commercial

building that you bought, built, renovated and/or did lease-hold improvements after 1986, you may qualify for significant
tax savings through cost segregation, the process of identifying, segregating, and reclassifying components of commercial
property into shorter depreciable tax lives by accelerating the depreciation. Additionally, there are new tangible property
regulations regarding “partial disposition” which determine if an expenditure on tangible property is capitalized or expensed.
Kathy will show you how the IRS will help pay for the inevitable retrofit to LED Lights by sharing the 4 tax benefits that are
available to help fund this mandatory change and share resources that will offer you “Direct Manufacture Privilege Pricing”
to get this accomplished.

Course objectives: By completing this course, the attendee will learn:

How to significantly decrease your current tax liabilities and increase cash flow.

The Myths vs. the Realities of Cost Segregation.

How to implement cost segregation and the new tangible property regulations.

How to determine if a future expenditure is a repair and deductible or an improvement that has to be capitalized.

How to have your retrofit to LED lights without having to replace fixtures—paid for by the IRS thru 4 tax benefits and
getting direct manufacturing privilege pricing, lowering utilities by up to 90%.
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Of interest to: Dentists and Laboratory Technicians
C.E. Hours: 1 non-clinical hour

How “Small” Can They Go...Nano/Ormocer Technology and
the Advancement in Bonding and Composites

William Paveletz, DMD

Time: 3:00— 4:00 p.m.
Course Code: PAVELETZ PM
Sponsored by VOCO America, Inc.

This lecture will review the different types of Nanohybrid Ormocer technologies used in some of to-
day’s resin-based materials. Adhesives, flowables, and universal composites will be explored, along
with the clinical benefits of Nano-inclusion. A focus will be on understanding the chemical interaction and construction of
the materials as those qualities relate to the clinical efficacy and success of the procedures involved.

Course objectives: By completing this course, the attendee will learn:
1. A brief history of “Nano & Ormocer technology,” with emphasis on their strengths and weakness.

2. The multiple variables that need to be considered during the process of restoring teeth with advance composite materials.

Of interest to: Dentists
C.E. Hours: 1 clinical hour



Friday,April 15 -"New" " Dentist Track

Designed specifically for dentists who have graduated within the last 10 years, this track will address some of the more
pressing issues facing new dentists. With increasing levels of student debt being the norm for new dentists, the selection
of a practice model becomes even more critical. Often, the new dentist struggles with the selection of a practice model
that best meets his/her goals and needs. New dentists also have concerns about their long-term financial future, which
includes confusion regarding debt reduction, savings, investing, and establishing retirement plans. This 3-course track
was designed with the NEW DENTIST in mind, but will also be of interest to the person seeking more information on
financial and retirement planning.

Selecting the Ideal Practice Opportunity as a New Dentist

Eric T. Childs, DDS
Time: 8:00 - 10:00 a.m.
Course Code: CHILDS AM

This is the ideal course for the new dentist just staring a career. As a new dentist, selecting a practice
model is difficult. With differing opportunities, it is important to identify goals that will help with the
selection process. By examining various practice options available and evaluating the pros and cons
of each, this course will assist the new dentist in evaluating career options.

Course objectives: By completing this course, the attendee will learn:

1. To identify the different practice options for the new dentist.

2. How to assess the pros and cons of each practice options.

3. How to develop career goals and determine the practice option that has the highest probabil-ity of fulfilling those goals.

Of interest to: New Dentists and Dentists who wish to explore an alternative career path
C.E. Hours: 2 non-clinical hours

Early Retirement is NOT a Myth, but Achieving It Requires a Plan

Glenn C. Dubroc, Jr., DDS, FACD
Time: 10:30 a.m. — 12:30 p.m.
Course Code: DUBROC AM

In his freshman year of dental school at LSU, Dr. Glenn Dubroc heard a lecture that permanently

influenced his life. That lecture focused on the importance and necessity of saving and investing as

quickly as possible and consistently, rather than haphazardly. Putting those lessons into action, and in

spite of significant financial hardships imposed by hurricane Katrina in 2005 and a steep stock market

decline in 2008, Dr. Dubroc was still able to retire at the age of 49 because of the investment principles

he learned during dental school and the application of those principles to his financial future. He now

shares those lessons annually with each freshman dental class at LSU. Although this seminar is geared to the new investor,
the financial principles to be discussed are applicable to everyone at any age. Whether or not early retirement is one of your
goals is irrelevant. Even if you choose to continue to work, having financial independence is a powerful place to be.

Course objectives: By completing this course, the attendee will learn:

1. Investment principles that are key to achieving financial independence.
2. How early retirement can be planned and achieved.

3. How to balance debt reduction with investing.

Of interest to: All attendees
C.E. Hours: 2 non-clinical hours



Friday,April 15 -"New" " Dentist Track

Saving and Investing: Wise Financial Decisions

Jim Spiro
Time: 2:30—-4:30 p.m.
Course Code: SPIRO PM

Even the most gifted health care provider can suffer financial hardships if revenue is not managed

effectively and wisely. Given that 95% of all individuals will not be able to retire and maintain the

same standard of living as they had during their working years, investing and financial manage-

ment is an essential component of one’s continuing education, irrespective of the number of years

in practice. Far too many investors squander one of their greatest assets: time. Mr. Jim Spiro is

managing director of the Spiro Group at Morgan Stanley, currently managing over $1.5 billion in assets. His areas of exper-
tise include advising high net-worth individuals how to allocate assets, but also guiding new investors in the implementation
stage of long-range planning. This seminar will address savings, investing, and financial management principles that are fun-
damental to a person’s achievement of financial stability and ultimately financial independence. This is a fantastic lecture for
anyone who seeks information on how to get started or how to improve what one is already doing with his/her financial plan.

Course objectives: By completing this course, the attendee will learn:

1. The essential and fundamental principles of financial planning.

2. How to achieve a diversified portfolio that mitigates risks and the impact of taxation and inflation upon one’s savings
plan.

3. Types of financial asset classes and how to determine which are more appropriate to achieve your specific long-term
goals.

4. The benefits of having professional financial management of your accounts.

Of interest to: All attendees
C.E. Hours: 2 non-clinical hours

Friday, April 15 -"General Sessions

The Oral Examination and Common Pathologic Entities bl N

John P. Gobetti, DDS, MS -
Time: 8:00 - 11:00 a.m. L
Course Code: GOBETTI FRI AM

The oral examination of each patient should never be taken for granted. This course will cover the
use of the patient history to protect the patient and examiner, the proper technique of blood pressure
determination, and the orderly sequence of the head and neck, extra-oral examination, and intro-oral
soft tissue examination. Each topic covered will present the range of common pathologic entities
encountered. The examination is a critical part of the patient evaluation process.

Course objectives: By completing this course, the attendee will learn:

1. The inter-relationships between the patient history and clinical examination.
2. The clinical examination process of the patient evaluation.

3. The proper sequence and orderly approach to the clinical examination.

4. The common pathologic entities encountered during a routine examination.

Of interest to: Dentists, Hygienists, and Assistants who participate in the clinical examination of dental patients

C.E. Hours: 3 clinical hours o1
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Friday, " April 15 -"General Sessions

The Thriving Fee For Service Practice

Steven L. Rasner, DMD, MAGD
Time: 8:30 - 11:30 a.m.
Course Code: RASNER AM

Time: 1:00 — 4:00 p.m.
Course Code: RASNER PM
(The PM session is a continuation of the AM session)

Dr. Steven Rasner maintains a private fee-for-service practice that commands fees in the top percen-tile in the nation, grosses
over $4.1 million per year on a four-day workweek with a part-time associate, and achieves a substantial bottom line profit.
In this course, he explains the protocols and foundations that can elevate any dental practice to extraordinary levels of suc-
cess. These protocols will drive patients to go out of network for your services. He explains practice management strategies
that skyrocket case acceptance, increase cash flow, and decrease the bumps in your day. He offers leadership principles that
have kept his staff of 21 together for an average of 17 years without going broke! He also highlights where balance fits into
the dynamic of success and how the super achiever can give back to the world and not miss out on the most important part of
the journey: family and a full life.

Course objectives: By completing this course, the attendee will learn:

1. Mastering proven dialogue and protocols to attract patients willing to “go out of network™ for your care.

2. Implementing the most powerful and yet inexpensive 2016 marketing techniques using an in-office campaign and social
media.

3. Utilizing the blueprint for ethical and extraordinary comprehensive care case acceptance, the fuel for the thriving prac-
tice.

Of interest to: Dentists, Hygienists, and Assistants
C.E. Hours: 6 non-clinical hours (3 hours per course)

Building the Successful Practice through Proactive Patient
Retention Systems

Dana Moss
Time: 9:00 - 11:00 a.m.
Course Code: MOSS AM

This is an ideal course for administrative staff. Dana Moss has worked as a front office coordinator,

insurance specialist, dental assistant, and practice administrator. Many practices struggle with open

time on the schedule and patients walking out the door without scheduling future treatment. This energetic, power-packed
session offers tip, tricks and reports for building a productive schedule and the systems and skills for getting treatment out of
the chart and onto the schedule.

Course objectives: By completing this course, the attendee will learn:

Tips and tricks to keeping your schedule together to discourage cancellations and no shows.
Block scheduling that ensures timely appointments for new hygiene patients.

Why patients deny treatment and appropriate follow-up.

How to ensure that patient financial estimates are accurate.

Reports to run — and when — to ensure a full schedule for the dentist and hygienist.

M NS

Of interest to: Dentists, Hygienists and Business Assistants
C.E. Hours: 2 non-clinical hours



Friday, " April 15 -"General Sessions

TMJ Stability and Occlusion, Essentials for the Restorative Practice

James Otten, DDS
Time: 10:00 a.m. — Noon
Course Code: OTTEN AM

The topic of occlusion and TMJ stability, while not as controversial as it once was, is still ill defined
in most restorative practices. Subsequently, it becomes more difficult to implement within one’s
practice. Occlusal stability is essential to providing better outcomes and long-term health for our
patients. This course seeks to resolve some of the confusion on this ever-evolving topic.

Course objectives: By completing this course, the attendee will learn:

1. A more complete understanding of the anatomy and physiology relating to occlusal stability and instability.

2. To identify the 5 major components of occlusal stability and the risks and benefits of the major theories of condylar posi-
tion.

3. To diagnose and treatment plan for effective and productive occlusal therapy in conjunction with other restorative care
such as orthodontics, implantology, prosthodontics, and esthetic dentistry.

4. How to gain more predictable outcomes with better long-term results that decrease risk.

Of interest to: Dentists
C.E. Hours: 2 clinical hours

Building the Successful PPO Practice: Profitability without Sacrificing
Service-Oriented Care

Dana Moss
Time: 1:00 - 3:00 p.m.
Course Code: MOSS PM

This is another outstanding course for administrative personnel. Dana Moss’ years of experience in

leading PPO practices yielded firsthand knowledge of what it takes to be profitable. Her presentations

share the technology that is needed, language skills to promote, and systems to ensure a successful

business. When financial and insurance systems are not in place, opportunities are missed for profit-

ability and optimal patient care. This interactive, strategic session offers solutions for achieving 100% collection and tips for
faster insurance claim payments and denial prevention. Learn how YOUR practice can implement these proven solutions
immediately.

Course objectives: By completing this course, the attendee will learn:

How to achieve 100% collection.

When to run statements and effective prompts for timely payment.

Tips for faster claim payment and denial prevention.

Reports to run — and when — to ensure prompt insurance payment and a healthy accounts receivable.
Adjusting techniques that keep money in the bank.
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Of interest to: Dentists and Business Assistants
C.E. Hours: 2 non-clinical hours



Friday, " April 15 -"General Sessions

The Three Keys to a Practice of Distinction

James Otten, DDS
Time: 1:30 - 3:30 p.m.
Course Code: OTTEN PM

Practices of Distinction will hold a unique and rewarding place among the practice models of the
future. Your ability to utilize exceptional diagnostic skills, deliver world class service and organize
your business will allow you to distinguish yourself, provide outstanding care and become the dentist
you always knew you could be.

Course objectives: By completing this course, the attendees will learn:

How to define a vision for their practice that clearly articulates their uniqueness.

Principles that create cohesion and guide decision making by all team members.

Systems that allow for effective management of practice activities.

Ways to have high impact on new patients to engage them in partner relationships.

How to effectively market their practice both internally and externally with their unique message and branding.
How to implement technical and behavioral expertise for profitability, prosperity, and life balance.

SNk -

Of interest to: Dentists, Hygienists, and Assistants
C.E. Hours: 2 non-clinical hours

Use of Static or Dynamic Navigation to Idealize Implant
Placement

Michael S. Block, DMD
Time: 1:30 - 3:30 p.m.
Course Code: BLOCK PM

Precision in implant placement is critical. There are two methods for dental implant placement.

One uses computerized tomography (CT) data for computer-aided design and computer-aided

manufacturing (CAD/CAM) generated static guides. The second method is a dynamic navigation

system which uses a stereo vision computer triangulation setup to guide implant placement. Indi-

cations for each type of method shall be discussed and shown in detail with a goal of achieving ideal implant placement on
every case.

Course objectives: By completing this course, the attendee will learn:

1. How dynamic navigation works.

2. How to use dynamic navigation for 90% of implant placement in partially dentate patients.
3. The evidence base which confirms the existence of a learning curve with navigation.

Of interest to: Dentists and Laboratory Technicians
C.E. Hours: 2 clinical hours



Friday, April 15 -"Hands-On"Workshop's

Attachments and Implants: Hands-On Workshop

George E. Bambara, DMD, MS, FACD
Time: 9:30 a.m. — 12:30 p.m.
Course Code: BAMBARA FRI AM

Workshop is limited to 30 participants.
Fee: 3175 per person (An incredible bargain for this clinically-applicable course
that will put money back in your pocket.)

Seeing and feeling bestows more confidence. Dr. George Bambara hosts a hands-on simulation of actual procedures in-
volving attachments. Participants work on typodont models that have implants placed in them. Two attachment abutment
systems are used for demonstration. An attachment abutment is placed on the implant and torqued to the required torsion as
directed by the specific implant abutment requirements. For each abutment system, the process of how the male or female
attachment is picked up in cold cure acrylic is demonstrated. The procedure is repeated for the other attachment abutments.
The corresponding male or female retentive element in the denture is checked for retention on the model. This element is
then replaced, simulating what is done chairside by the dentist. The workshop will include the use of appropriate block out
materials.

NOTE: Participants should bring their magnifying loupes and a laboratory coat.

Course objectives: By completing this course, the attendee will learn:

How to select the proper implant attachment abutments.

How various angled attachment abutments can correct for misaligned implants.
To become confident with implant attachment abutment armamentarium.
Quick cure attachments in denture bases.

How to replace worn out male retentive elements.
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Of interest to: Dentists and Laboratory Technicians
C.E. Hours: 3 clinical hours

Follow us:

u (@nodcldaas

New Orleans Dental
Conference and LDA
Annual Session

www.nodc.org
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Managing the Extraction Socket: A Hands-On Workshop

John Barksdale, DDS

Time: 12:30 - 3:30 p.m.

Course Code: BARKSDALE PM
Sponsored by BioHorizons

Workshop is limited to 20 participants.
Fee: 3175 per person (A bargain for a practical, clinical course that will help you keep

production in your office.)

This hands-on course will provide evidence-based information for a system to manage extraction sockets successfully and
achieve tissue volume preservation. It will also provide an analysis for future implant and prosthetic treatment. This partic-
ipation course will provide valuable clinical skills that the participants should be able to put to immediate use upon returning
to their practices.

Course objectives: By completing this course, the attendee will learn:

1. A system for classifying extraction sockets.

2. A step-by-step protocol to treat Type 1 & 2 sockets.

3. Via hands-on simulation using typodonts, bone grafting Type 1 & 2 sockets for successful tissue volume preservation.
4. Materials necessary to manage extraction sockets.

Of interest to: Dentists and Clinical Assistants that assist their dentist with extraction procedures
C.E. Hours: 3 clinical hours

Denture Repair Made Easy and Fun: Hands-On Workshop

Richard A. Bona, Jr., DDS
Time: 1:00— 4:00 p.m.
Course Code: BONA PM

Workshop is limited to 20 participants.
Fee: $125 per person (One in-office repair and you’ve paid for this course!)

Especially in times of increasing overhead and reduced profitability, dentists are seeking effective ways to expand the roles
of assistants, which, in turn, frees the dentist to be more productive. This is an outstanding and entertaining hands-on course
designed especially for assistants to expand their abilities and keep easy denture repairs in the office. Via the use of hand-
outs, a PowerPoint presentation, and a plaster cast with a duplicated partial denture, the participant will learn the procedures
for simple denture repairs such as adding a saddle area, replace a broken denture tooth, and adding a new tooth. The cost of
this hands-on course will be easily offset by the first denture repair you keep in-office.

Course objectives: By completing this course, the attendee will learn:
How to clean and disinfect a denture appliance.

Information about denture materials.

How to replace a broken denture tooth.

How to add a new tooth to the denture for an extracted tooth.
How to finish and polish the repair.

RAEE Rl

Of interest to: Especially designed for Clinical Assistants, but all attendees are welcome
C.E. Hours: 3 clinical hours
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Implants in The Esthetic Zone
John Barksdale, DDS

Time: 8:00- 11:00 a.m.

Course Code: BARKSDALE AM

Fee: $50 for Dentists; $25 for all others

Any dentist that has managed the case involving an implant in the esthetic zone knows the challeng-
es these cases pose. This course will provide evidence-based information needed to achieve success
with immediate implant placement and immediate load provisionalization in the esthetic zone. That
information emphasizes what is needed to achieve both esthetic success and implant survival success.

Course objectives: By completing this course, the attendee will learn:

1. A system for extraction socked classification that determines if it is safe to immediately place an implant in an extraction
socket or if placement should be delayed.

A system for evaluating and planning for immediate placement in the esthetic zone.

Information necessary to know if the implant should be immediately loaded or whether load-ing should be delayed.
Materials involved in immediate implant placement and immediate loading.

Information for temporization that achieves optimum esthetics and anatomical results.

kv

Of interest to: Dentists, Hygienists, Clinical Assistants and Laboratory Technicians
C.E. Hours: 3 clinical hours

Extraordinary Service — A Dental Necessity!

Rosemary Bray

Time: 8:30- 11:30 a.m.

Course Code: BRAY AM

Ms. Rosemary Bray is the 2016 Normalee Ward Distinguished Speaker

Fee: $50 for Dentists; $25 for all others

A harsh reality is that providing a quality service or product is no longer good enough to get

patients in the door and retain them. Rosemary Bray has devoted more than 30 years in the dental profession, with experi-
ence in general dentistry, periodontics, and orthodontics (18 years). Recognizing that outstanding customer service is more
essential than ever in today’s competitive dental market, Rosemary will demonstrate how the dental office must and can go
above and beyond the patient’s expectations in order to satisfy, to MORE than satisfy. The doctor and entire dental team
must commit to a level of service that “knocks the socks off” at every visit. The primary goal of this seminar is to teach the
dental team what you can and must do to turn your PATIENTS into your greatest FANS.

Course objectives: By completing this course, the attendee will learn:

Effective methods to turn your current patients into great referral sources.

How to convince patients to return for repeat service.

How to generate improved patient cooperation, greater trust, and convey value for the services you are providing.
Statistics on why patients stop going to an office and how you can avoid issues that turn patients off.

How to stay a step ahead and survive during competitive times.

Nk =

Of interest to: Dentists, Hygienists, and Assistants
C.E. Hours: 3 non-clinical hours
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The Top 20 Gamechangers in Dentistry

Louis Malcmacher, DDS
Time: 8:30 - 11:30 a.m.
Course Code: MALCMACHER AM

Time: 1:00 — 4:00 p.m.
Course Code: MALCMACHER PM
(The PM session is a continuation of the AM session)

Fee: $80 per session for Dentists; $50 per session for all others

Dr. Louis Malcmacher is one of the most in-demand speakers and educators in dentistry. If you feel in a rut and seek to

“up your game,” this lecture is just what the dentist ordered. In this all-day seminar, he will teach dentists and team mem-
bers how to easily integrate the most exciting topics in dentistry into their practices, such as new dental restoratives, dental
implants, new technology, dental sleep medicine, bruxism therapy, frontline TMJ/orofacial pain treatment, and new uses

for Botox and dermal fillers for esthetics and therapeutic uses such as gummy smile and eliminating black triangles. These
practical concepts will enable you to offer new dental services, reduce your stress, significantly increase your production,
substantially lower your overhead, and have fun doing dentistry. This seminar is a fast-paced, entertaining, and educational
course recommended for dentists and the entire dental team. This course will get you and your staff excited about dentistry!

Course objectives: By completing this course, the attendee will learn:

1. The most important, innovative, and cutting-edge advances in general dentistry, including operative dentistry, prostho-
dontics, oral and maxillo-facial surgery, occlusion, new technology, esthetic dentistry, periodontics, implants, endodon-
tics, CAD-CAM, oral medicine, and practice management topics such as overhead control and case acceptance.

2. How to critically compare new clinical technology and decide what is right for your own practice.

3. Current concepts in occlusion, bruxism, orofacial pain, and dental sleep medicine and how to decide which treatment
options are best for each patient.

4. New practice and patient management techniques.

Of interest to: All attendees
C.E. Hours: 6 clinical hours (3 hours per course)

ITheres plenty to o in New Qrleansy

New Orleans is one of the world’s most fascinating cities — it's home to a truly unique melting pot of
culture, food and music. Come down and experience New Orleans, one of America’s most culturally
and historically-rich destinations. For suggestions on restaurants or attractions, visit the conference
website at www.nodc.org.
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Come In and Catch It: The Review that Sticks
John A. Svirsky, DDS, MEd

Time: 9:00 a.m. — Noon

Course Code: SVIRSKY FRI AM

Fee: $35 for Dentists and Hygienists: 325 for all others

Dr. Svirsky makes oral pathology fun! This is the perfect review course that covers the recognition,
diagnosis and treatment of the 25 soft tissue lesions that every dentist and hygienist should know and

treat appropriately. A number of the entities only require recognition. The classic lesions that have

been forgotten since school will be brought back to life and your diagnostic confidence will be reenergized.

Course objectives: By completing this course, the attendee will learn:

1. Alogical approach to the diagnosis of oral lesions.

2. To recognize and diagnose the more common lesions/diseases found in a clinical examination.
3. To integrate therapeutic regimens used to treat selected oral diseases.

4. How to apply practical clinical information immediately to everyday practice.

Of interest to: Dentists, Hygienists, and Chairside Assistants
C.E. Hours: 3 clinical hours

It’s All About the Vape: Myths of Tobacco Alternatives & Oral Health
Anastasia Turchetta, RDH

Time: 9:00 - 11:00 a.m.

Course Code: TURCHETTA AM

Fee: $35 for Dentists and Hygienists; 325 for all others

Are popular tobacco alternatives simply just smoke and mirrors in their representation of a healthier
lifestyle? The truth is both yes and no. Hookahs, vape pens, and e-cigarettes are already infiltrating
our patients’ lives or our own. With more than a quarter million youth who had never smoked a ciga-
rette using e-cigarettes in 2013, vaping has proven it is more than a one hit wonder.

Course objectives: By completing this course, the attendee will learn:
1. What three smokeless tobacco alternatives are popular.

2. To recognize harmful ingredients and their effects on oral health.
3. How to inform your patients without them going up in smoke.

Of interest to: All Attendees
C.E. Hours: 2 clinical hours
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System ‘S’ for Conventional Endodontics
John J. Stropko, DDS

Time: 9:30- 11:30 a.m.

Course Code: STROPKO FRI AM

Fee: $50 for Dentists; $25 for all others

Endodontics has the potential to be a significant profit center in most dental practices. But many doctors

dismiss incorporating endodontics as one of their services due to a lack of comfort in dealing with cer-

tain situations, insufficient knowledge regarding diagnosis, instruments, and materials, and various other reasons that cause
frustration. System S’ for Conventional Endodontics is a multi-disciplinary concept that can make non-surgical endodon-
tics more rewarding and the results more predictable. Dr. Stropko, a pioneer in endodontics, will show you how a series
of events, when done together, create a more sterile environment, allowing better sealing of the canal system, and a more
positive experience for the patient, both during and after endodontic therapy.

Course objectives: By completing this course, the attendee will learn:

To appreciate the current technology that creates more efficient results.

To use a more predictable way to obturate the canal system with warm GP.
Ways to maintain sterility throughout the endodontic procedure.

How to develop the confidence of having complete control during treatment.
To achieve complete and painless anesthesia.
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Of interest to: Dentists, and Chairside Assistants
C.E. Hours: 2 clinical hours

Evaluation and Pharmacologic Control of Pain
John P. Gobetti, DDS, MS

Time: 12:30 - 3:30 p.m.

Course Code: GOBETTI PM

Fee: 350 for Dentists; $25 for all others

Pain control, whether pre-operatively, intra-operatively, or post-operatively, is a major patient con-
cern. This course will provide the dental professional with the scientific basis for practical, clinical-
ly applicable pain control for a variety of situations and patient variables. Topics will cover evalua-
tion, diagnosis, systemic considerations (medical history and drugs patients are taking) and specific therapy and techniques.
A major emphasis will be prevention of pain via pharmacologic agents.

Course objectives: By completing this course, the attendee will learn:
1. To evaluate the patient’s level of pain.

The pathophysiologic basis of pain.

The indications and contra-indications of analgesic usage.

How to provide pain control for patients.

e

Of interest to: Dentists and Hygienists
C.E. Hours: 3 clinical hours
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Waaassuup With Great Communication?

Rosemary Bray

Time: 1:00— 4:00 p.m.

Course Code: BRAY PM

Ms. Rosemary Bray is the 2016 Normalee Ward Distinguished Speaker

Fee: $50 for Dentists; $25 for all others

It’s not physically possible to monitor how every person in the office is communicating with patients and prospective pa-
tients. But communicating in an effective, professional matter at all times is critical. Choosing the “right words” and main-
taining the proper tone of voice is a trait desired by all of us, doctors and team members alike. “Hang on, just, you need to,
you should have, waiting room, no problem, I can’t, we don’t, oooppps™............ merely a few of the used and abused words
that we are all guilty of using. In this seminar, Rosemary Bray, a speaker with vast experience in dental practice consulting,
will explore some of the most common areas of miscommunication and share easy-to-remember alternatives to assist the
dental team in presenting a more polished image of your practice and yourself.

Course objectives: By completing this course, the attendee will learn:

1. What and what not to say.

2. How our tone and body language affect the interpretation of our words.
3. How to influence people (patients, teams) with effective communication.

Of interest to: Dentists, Hygienists, Assistants, and Spouses/Guests
C.E. Hours: 3 non-clinical hours

Cardiopulmonary Resuscitation: Latest Techniques Review

Captain Iggy Rosales, Critical Care Paramedic, R.N.
Time: 1:30—4:30 p.m.

Course Code: ROSALES PM

Course is limited to 35 participants.

Fee: 380 per person

What would you do if you found someone who is unresponsive or witnessed someone who suddenly became unresponsive?
Would you panic? Would you know what to do? Do you know the legal consequences of your actions or inaction? Or
worse yet, what if it happens in your home or office? Attend this hands-on seminar to learn the latest information on effec-
tively providing emergency help in serious and life-threatening situations. In this thorough, but practical course, Captain
Iggy Rosales, a critical care paramedic and registered nurse, will review medical emergencies, medications, laws, car-diopul-
monary resuscitation (CPR), and automated external defibrillators (AEDs) to help keep you calm and effective in practically
any emergency situation in the office, out in public, or at home.

Course objectives: By completing this course, the attendee will learn:

1. Laws governing emergency situations.

2. How to properly respond to medical emergencies, including appropriate treatment modalities.
3. CPR for adults, children, and infants

4. Use of AEDs in medical emergencies.

Of interest to: All Attendees
C.E. Hours: 2 clinical hours
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Great Cases with New Faces

John A. Svirsky, DDS, MEd
Time: 1:30—-4:30 p.m.
Course Code: SVIRSKY FRI PM

Fee: $35 for Dentists; $25 for all others

Continuing education CAN be fun! This new interactive course will present a potpourri of interest-

ing cases seen by Dr. Svirsky or emailed to him over the past few years. Attendees will learn how to

describe a lesion, develop a differential diagnosis, and treat the condition. He will also show how he

approaches cases and arrives at a diagnosis. Some unusual “things” might pop up along the way! A good time is to be had
by all. You won’t leave disappointed.

Course objectives: By completing this course, the attendee will learn:

1. Alogical approach to the diagnosis of oral lesions.

2. To describe and develop a differential diagnosis of various clinical cases.
3. To treat selected oral diseases and distinguish “good from bad.”

Of interest to: Dentists, Hygienists, and Chairside Assistants
C.E. Hours: 3 clinical hours

Predictable Apical Microsurgery
John J. Stropko, DDS

Time: 1:30 - 3:30 p.m.

Course Code: STROPKO PM

Fee: $50 for Dentists; $25 for all others

Does surgical endodontics cause you stress? If so, this course is perfect for you as Dr. John Stropko guides you through
the 10 steps for predictable apical microsurgery. These steps will eliminate stress for the operator and decrease unfavorable
results for the patient. Suture removal in 24-48 hours, with no significant post-operative pain or swelling, is to be expected.

Course objectives: By completing this course, the attendee will learn:
1. To eliminate stress from the surgical approach.

2. To determine which root-end filling material is best.

3. To choose the best instrumentation for success.

4. To create a positive office environment for a predictable result.

Of interest to: Dentists and Chairside Assistants
C.E. Hours: 2 clinical hours
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Drugs and Dentistry: New Issues & New Solutions

Karen Baker
Time: 8:30 - 11:30 a.m.
Course Code: BAKER AM

This is a valuable, fast-paced, practical course for all offices. Because dental offices are encoun-

tering an increasing number of medically complex and chemically challenged patients, they need

practical strategies for providing safe and appropriate care. Be it the patient with uncontrolled

hypertension or diabetes or the one that is self-medicating with supplements and over-the-count-

er drugs, many new cardiovascular, central nervous system, and endocrine drugs can interact

with dental drugs, affect bleeding or wound healing, or otherwise adversely affect dental care

and outcomes. This course will identify drug-related problems encountered in dental practice and outline practical manage-
ment solutions. Handouts will supplement the discussion of intra-oral drug effects and treatment modifications involving
medicated or allergic patients. Emphasis will be placed on developing consistent strategies for treating medically complex
dental patients. An extensive and very current handout will greatly enhance the chairside value of this course.

Course objectives: By completing this course, the attendee will learn:

1. To recognize the specific dental treatment modifications necessary to prevent complications in patients with cardiovascu-
lar or central nervous system disorders.

2. How to modify dental treatment for patients on new chronic medications for diabetes, osteoporosis, and collagen vascu-
lar diseases such as rheumatoid arthritis.

3. To identify the chronic medications likely to precipitate major interactions with dental antibiotics, analgesics, local anes-
thetics, and oral or parenteral anesthesia agents.

Of interest to: Dentists, Hygienists, and Assistants
C.E. Hours: 3 clinical hours

Medical Emergencies in the Dental Office

David A. Isen, DDS
Time: 8:30 - 11:30 a.m.
Course Code: ISEN AM

Everyone in the dental office MUST be prepared for the unexpected emergency. This course will
review ways to reduce the likelihood that a medical emergency will occur. But if one does occur,
what is your role? The session will also include how to use emergency drugs, the protocols for
basic life support, and using an automated external defibrillator. Finally, specific emergencies will
be reviewed, with suggestions as to how to organize the dental team for an emergency.

Course objectives: By completing this course, the attendee will learn:

1. How to reduce the chance of a medical emergency occurring in the office.

2. How to assess vital signs.

3. Basic life support protocols.

4. Which drugs are appropriate for the office to stock in a medical emergency kit and how to use those drugs.

Of interest to: Dentists, Hygienists and Clinical Assistants
C.E. Hours: 3 clinical hours
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Cardiovascular Disease and Dentistry

John P. Gobetti, DDS, MS
Time: 9:00 a.m. — Noon
Course Code: GOBETTI SAT AM

Medically compromised patients enter our offices every day. The entire staff must be trained to
effectively and safely care for such patients. This course is designed for all dental staff, whether
chairside or behind a desk, to have a better understanding of the patient with cardiovascular issues.
The course will cover the definition, etiology, pathophysiology, signs, symptoms, and drugs used

in the management of cardiovascular disease. Discussions will include dental implications from
management to dental therapy. Case examples and associated dental therapy will be used extensively.

Course objectives: By completing this course, the attendee will learn:

1. The definition, etiology, and pathophysiology of cardiovascular disease: high blood pressure, angina pectoris, etc.
2. The signs, symptoms, and significance of cardiovascular disease.

3. The medical drug groups used to treat cardiovascular disease and the dental ramifications of those drugs.

4. To safely manage and treat cardiovascular disease patients in the dental office.

Of interest to: All Attendees
C.E. Hours: 3 clinical hours

Soft Tissue Grafts and Regeneration for Teeth and Implants

Hisham F. Nasr, DDS, MScD, PhDc
Time: 9:00 a.m. — Noon
Course Code: NASR AM

Gingival recession is one of the most overlooked or disregarded problems in dentistry. This has been

attributed mostly to the misconception that soft tissue grafting procedures may cause an uncomfort-

able post-operative experience for patients and provide less than desirable esthetic outcomes. In

recent years, treatment techniques have been modified to include minimally invasive surgery and

reduce the need for full thickness grafts from palatal donor sites. This presentation will discuss current soft tissue graft-
ing procedures that include alternative donor options as well as guided tissue regeneration (GTR) to further improve bone
support on teeth with root exposure problems. Technique applications for regeneration of supportive soft tissue structures
around dental implants will also be discussed.

Course objectives: By completing this course, the attendee will learn:

1. Guidelines and dimensions for pink and white esthetics.

2. Possibilities and limitations in treatment of gingival recession and defects.
3. Autogenous grafting and available alternatives to avoid palatal donor sites.
4. Pros and cons of each surgical procedure.

Of interest to: Dentists, Hygienists and Assistants
C.E. Hours: 3 clinical hours
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Advances in Dental Pharmacotherapy

Karen Baker
Time: 1:00 - 4:00 p.m.
Course Code: BAKER PM

The range of drug therapy options available to dental practitioners has greatly expanded over

the past 10 years. This expansion has opened the door to unprecedented therapeutic successes

as well as disastrous drug misadventures. This course will update the dental team on recent

developments in dental pharmacotherapy while providing strategies for prescribing to ensure

therapeutic success. Drug therapy and alternative medicine reference sources will be listed and

critiqued as to usefulness in daily practice. Clinically relevant information about effectiveness,

adverse effects, patient specific drug selection criteria, dosing, and cost will be presented for systemic antibiotics common-
ly used in dentistry. Special attention will be given to certain controversial areas, including antibiotic pre-medication for
conditions not specified in the current AHA or AAOS guidelines. Extensive and very current handouts will be provided to
maximize the chairside value of this fast-paced and entertaining course.

Course objectives: By completing this course, the attendee will learn:

1. How to buy and easily use the best drug and alternative medicine references for dental practice.

2. How to choose the most cost-effective antibiotic for a specific patient.

3. How to prescribe antibiotic premedication for certain patients with a variety of implants, including cardiac and orthope-
dic devices.

4. The benefits and risks of specific pain control regimens for effective dental analgesia.

Of interest to: Dentists and Hygienists
C.E. Hours: 3 clinical hours

Yoganomics: Postural Health & Ergonomic Considerations
for the Dental Professional

Kristy Menage Bernie, RDH, MS, RYT
Time: 1:00— 4:00 p.m.
Course Code: BERNIE PM

Kristy Menage Bernie, RDH, co-founder of Educational Designs, tackles a critical issue that can

affect your enjoyment of and longevity in this profession: repetitive, stress-related injuries. This

course overviews the benefits of yoga in postural health and sound ergonomic practices essential

for maintaining optimal clinician health. Included is a review of ergonomic standards from OSHA,

ADA and CDC resources. Yoga, as it relates to postural and total health, will be presented as well as the impact of yoga on
the various body systems. Participants will also be introduced to the various styles of yoga to maximize postural health.

Course objectives: By completing this course, the attendee will learn:

1. To identify ergonomic issues relating to clinical practice and site resources to maximize postural health.
2. To appreciate the benefits of yoga as it relates to the profession and your long-term postural health.

3. The other health benefits associated with yoga.

4. To identify precautions and considerations for yoga practice.

Of interest to: All Attendees
C.E. Hours: 3 non-clinical hours
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Smile Design, Bonding, and Esthetic Materials Update

Gerry J. Chiche, DDS
Time: 8:30 - 11:30 a.m.
Course Code: CHICHE AM

Time: 1:00 — 4:00 p.m.
Course Code: CHICHE PM
(The PM session is a continuation of the AM session)

Fee: $50 per session for Dentists; $25 per session for all others

Dr. Gerry Chiche is the Thomas P. Hinman Endowed Chair in Restorative Dentistry and the Director of the Center for Esthet-
ic & Implant Dentistry at Georgia Regents University, College of Dental Medicine in Augusta, GA. This presentation offers
a special opportunity to learn how to resolve esthetic problems from one of the premier clinicians and educators in the pro-
fession. It will include a systematic approach to yield predictable results and improved laboratory support. It will also cover
critical details of porcelain veneers and all-ceramic crown techniques. To minimize porcelain fractures and complications,
occlusal management of esthetic cases will be a strong focus.

Course objectives: By completing this course, the attendee will learn:

1. To manage seven key esthetic factors for predictable esthetic treatment.

2. To apply esthetic treatment techniques for minor and major esthetic and occlusal rehabilitations.

3. To optimize techniques with all-ceramic crowns and porcelain veneers based on understanding system selection, cement
options and selection, adhesive selection and bonding technique.

4. To establish a step-by-step strategy for optimum materials selection and maximum predictability.

5. To sequence esthetic rehabilitations and reconstructions to achieve an optimum restorative outcome.

Of interest to: Dentists, Hygienists, Assistants and Laboratory Technicians in offices with a special enthusiasm
for cosmetic cases
C.E. Hours: 6 clinical hours (3 hours per course)

Follow us:

u @nodcldaas

New Orleans Dental
Conference and LDA
Annual Session

www.hodc.org
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There Must be 30 Ways to Use Your Floss!
Kristy Menage Bernie, RDH, MS, RYT

Time: 8:30—- 11:30 a.m.

Course Code: BERNIE AM

Fee: 335 for Dentists and Hygienists; $25 for all others

This is far from your typical dental hygiene seminar. Dental hygienist, Kristy Menage Bernie, em-

powers her continuing education presentations with fun, creativity, and a totally honest experience.

“Life is too short to sugarcoat or ignore realities,” she says. In this seminar, she enlightens her

audience on an everyday, frustrating issue. Research confirms that a mere 2 — 10% of our patients floss regularly and effec-
tively. With this dismal statistic as a backdrop, this seminar will review the history of string floss and associated research.
Are you aware of equally effective or more effective methods to assist your patients? Is it time to “toss the floss?”” This
interactive session will empower you to consider other options that will increase patient health and satisfaction.

Course objectives: By completing this course, the attendee will learn:

1. To integrate the latest research on interdental health tools and technologies.

2. To identify 30 ways to use floss.....outside the mouth!

3. Protocols, clinical interventions and strategies to address oral health needs of those who do not and will not floss.
4. To implement a new process of care that will empower you to “toss the floss!”

Of interest to: Dentists, Hygienists and Clinical Assistants
C.E. Hours: 3 clinical hours

External Cervical Resorption, Diagnosis and Treatment

John J. Stropko, DDS
Time: 9:30 - 11:30 a.m.
Course Code: STROPKO SAT AM

Fee: 350 for Dentists; 325 for all others

External cervical resorption (ECR) is one of the most misdiagnosed and difficult lesions to treat. Unfortunately, these lesions
are becoming a more common occurrence. In this succinct presentation, Dr. Stropko will show definitive diagnostic tech-
niques, along with multiple surgical and non-surgical treat-ment formats that can be used to save the seemingly “hopeless”
case.

Course objectives: By completing this course, the attendee will learn:

To make a definitive diagnosis between different types of resorptive lesions.
The common causes and characteristics of the ECR lesion.

To determine which teeth can and cannot be treated.

To effectively use radiographic techniques to aid in treatment.

To decide whether a surgical or non-surgical approach is appropriate.
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Of interest to: Dentists, Hygienists and Clinical Assistants
C.E. Hours: 2 clinical hours
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Advanced Local Anesthesia, What You Need to Know

David A. Isen, DDS
Time: 1:00 - 4:00 p.m.
Course Code: ISEN PM

Fee: $25 per person

When it occurs, incomplete local anesthesia is terribly frustrating for the patient and providers.

This seminar will explore reasons and remedies for incomplete local anesthesia, relevant anatomy,

and pharmacology. Also included will be techniques beyond the standard inferior alveolar nerve

block and armamentarium besides the standard needle and syringe. Specific topics to be explored include Gow-Gates block,
articaine, intra-osseous and PDL injections, pain reduction methods, and local anesthetic and vasoconstrictor drug interac-
tions. New and improved products will be discussed as well.

Course objectives: By completing this course, the attendee will learn:

Some reasons why local anesthesia may be incomplete.

Methods to achieve higher success in local anesthesia, especially in areas of infection and unusual anatomy.
The use of specific local anesthetics for specific situations.

Local anesthetic and vasoconstrictor toxicity for adults and children, as well as important drug interactions.
New products, such as non-injectable anesthesia, a local anesthetic reversal agent, and in-tranasal anesthesia.
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Of interest to: Dentists and Hygienists who provide local anesthesia
C.E. Hours: 3 clinical hours

The Mobile App
is Back!

To enhance your conference experience,
attendees will be able to download the
mobile app.

The app can be used by iPhone, Android,
or Blackberry users.

Watch for more information and direc-

tions on the conference website at www.
nodc.org or in any of the event materials,
such as the conference on-site brochure.

The App was great last year and will be even better
this year in helping attendees stay on track with
their courses!




Hotel Information

The Conference would appreciate your patronage of the listed hotels. Special discounted rates have been negotiated
for Conference attendees. This arrangement enables us to keep program fees at reasonable rates while providing
quality education for the dental team. When making your reservations, please mention the New Orleans Dental
Conference in order to receive the group discounted room rates.

Reservations
HOTEL Rate Parking Info Code Cutoff Date
Courtyard New Orleans $199 Parking Fee 3/24/16
Downtown Convention Ctr. $28 daily
300 Julia Street (Standard fee
New Orleans, LA 70130 at that time)
(504) 598-9898
SpringHill Suites $199 Parking Fee 3/24/16
New Orleans Downtown $30 daily
301 St. Joseph Street (Standard fee at that time and
New Orleans, LA 70130 limited space available)
(504) 522-3100
Hampton Inn & Suites™ $169 Parking Fee 3/23/16
New Orleans Convention Ctr. (Single-quad $25 daily plus 12%
1201 Convention Center Blvd. Standard Room)  sales tax per vehicle
New Orleans, LA 70130 $219
(504) 566-9990 (Single-quad
Suite Room)
*Complimentary hot breakfast buffet daily from 6-10 a.m.
Note: All three hotels offer complimentary internet access.
2015 LaMOM Stats:

935 volunteers statewide
8,423 total procedures were performed, including:
2,159 extractions
697 fillings
389 cleanings
108 partial dentures
56 root canals

$1.008.389.10 total care provided

1,473 patient visits in two days
Youngest patient, 1-year-old

Oldest patient, 94-years-old

We seek to deliver quality dental care to the underserved population of Louisiana by partnering with dental team
members and lay volunteers in a firee temporary dental clinic setting. We need your support as we plan for the next
LaMOM in the Fall of 2016. Members and individuals, please consider making a donation of at least $25. Of course,
any amount is most welcomed and appreciated. Your contribution will help us expand our resources and do a far more
extensive job in helping those in need. You can make a contribution now for LaMOM when you register for this meet-
ing by adding a contribution to your registration form!




Promote, Advocate, Protect

LOUISIANA DENTAL ASSOCIATION HOUSE OF DELEGATES
Saturday, April 16 - 8:00 a.m.
New Orleans Downtown Marriott at the Convention Center

The LDA House of Delegates, comprised of 76 voting members, is the ultimate policy-setting body of the Loui-
siana Dental Association. As such, it speaks for the entire membership. The members of the House are elected
by the nine components of the LDA. The allocation of delegates is made proportionally on the basis of member-

ship distribution. Since the House of Delegates ordinarily meets only once

a year, it is obvious that many important issues must be considered and A
decisions made at each meeting of the House. All LDA members are wel-

comed and encouraged to observe the activities of the House. Delegates n

receive two non-clinical C.E. credits for attending the House of Delegates | oJ|SIANA DENTAL ASSOCIATION
meeting.

Special Thanks To Our Planning Committees!

2016 NODC/LDA Annual Session Committee
General Chairman — Dr. Jeffry A. Leeson
Chairman-Elect — Dr. Eliot D. Guerin
Budget — Dr. Mark S. Chaney
Entertainment — Dr. Claudia A. Cavallino
Exhibits — Dr. Keith R. Kyler
Hotels — Dr. Garry S. Salvaggio
Mobile App — Dr. Francesca C. Velasco
Operations — Dr. James E. Burns and
Dr. Vincent L. DiLeo, Jr.
Public Relations — Dr. Byron C. Ganucheau
Registration — Dr. Gizelle P. Richard
Scientific Program — Drs. Jeffry A. Leeson &
Eliot D. Guerin
Scientific Support — Dr. Glenn C. Dubroc, Jr.
Workshops — Dr. David J. Hildebrandt
Printed Program — Connie K. Bittner and
Annette B. Droddy
Meetings & Exhibits Coordinator —
Connie K. Bittner

Executive Secretary Emeritus — Normalee C. Ward
Advisory Committee — Dr. Peter L. Glaser
Advisory Committee — Dr. Anthony Miranda, Jr.
Advisory Committee — Dr. Glenn C. Dubroc, Jr.
Advisory Committee — Dr. Gustavo M. Coutin
NODA Executive Director — Andrew T. Hale

2015 NODA President — Dr. Donald P. Bennett

2015-2016 LDA Council on Annual Sessions

LDA President — Dr. L. King Scott

LDA Past President — Dr. Nelson P. Daly

LDA Representative — Dr. Keith R. Kyler

LDA Representative — Dr. Sally N. Daly

LDA Executive Director — Ward Blackwell

LDA Assistant Executive Director —
Annette B. Droddy

LDA Director of Conference Services —
Jeanne M. Parr




The New Orleans Dental Association, inc. is an ADA CERP recognized provider. One hour of credit is given for
each hour of lecture. At the conclusion of each course, a unique code will be announced that corresponds to that
specific course. You will record that code on your C.E. form. The unique code number will verify attendance and
serve as your C.E. credit. During the conference, a C.E. form for all attendees can be picked up from the registration
area or from one of the room monitors. Please refer any additional requests or questions to the the on-site registration
area. After the conclusion of the Conference, NO other verification of attendance will be available.

AGD members should mail their form to:

Dental Education Service Assistant, Academy of General Dentistry
211 E. Chicago Ave, Ste. #900

Chicago, IL 60611

The New Orleans Dental Association, Inc. is an ADA CERP recognized provider. ADA CERP is a service of
the American Dental Association to assist dental professionals in identifying quality providers of continuing
dental education. ADA CERP does not approve or endorse individual courses or instructors, nor does it imply
acceptance of credit hours by boards of dentistry. Concerns or complaints about a C.E. provider may be direct-
ed to the provider or to ADA CERP at www.ada.org/cerp. NODA designates this activity for up to 20 continuing
education credits.

IR SoUStrationinformation

Registration Options: NOTE: IF YOU NEED TO MAKE

(1) Register online at www.nodc.org CHANGES TO YOUR REGISTRA-

(2) Mail the Conference Registration form (pages 42-44) to: TION AT A LATER DATE. YOU
New Orleans Dental Conference MUST CONTACT THE NODC
2121 N. Causeway Blvd., Ste. 153 OFFICE AT (504) 834-6449.
Metairie, LA 70001 CHANGES CANNOT BE MADE
Phone: (504) 834-6449; E-mail: connie@nodental.org ONLINE ONCE YOU HAVE COM-

(3) Register on-site, Convention Center, Hall C PLETED YOUR REGISTRATION!

Registering for Courses: The person completing this form is denoted as the Primary Registrant. Using the registrant number
you have assigned to each of your guests, check the corresponding column on the registration form to denote which courses
each registrant will be attending. Each attendee MUST register for the courses he/she wants to attend so that tickets may be
issued. Course tickets guarantee your admission up to the printed start time of the session. After the start of a session, at-
tendees may move to another General Session as long as seating is still available. Paid Sessions require a ticket, irrespective
of your arrival time.

Pre-Registration Materials: For those who complete their registration prior to the mail or online deadline, registration mate-
rials, including badges and tickets, will be sent by U.S. mail prior to the Conference. All others, including materials for those
outside the U.S., will be held for pick-up at the on-site registration area.

Cancellation/Refund Policy: Cancellations will be accepted only if received in writing and postmarked prior to April 8,
2016. Send a written request for cancellation/refund accompanied by badges and tickets on or before the stated refund dead-
line. A 20% administrative fee is assessed on all refunds or cancellations. No refunds will be given after the stated refund
deadline regardless of reason, including, but not limited to, death, illness or acts of God.

Lost Tickets and/or Lost Badges: Lost tickets and badges can be replaced at the registration area.



2016 NODC/LDA Annual Session Registration Form

DENTISTS must register in one of the Dentist categories. HYGIENISTS may not register in the Spouse or Assistant category. If
you are registering as a Retired Dentist or New Dentist (out of school two years or less), you must complete and return the appro-
priate verification form. All of the registration categories below permit access to continuing education courses. If an attendee

wishes to only visit the Exhibit Hall, passes may be purchased on-site at the registration desk.

CATEGORY KEY:
D = ADA DENTIST R = RETIRED DENTIST
zZ = NON-ADA DENTIST P = POST-DOCTORAL STUDENT
M = MILITARY DENTIST H = HYGIENIST
D1 = DENTIST, ADA MEMBER, T = LABORATORY TECHNICIAN
(OUT OF SCHOOL 1 YEAR OR LESS) A = BUSINESS OR CLINICAL ASSISTANT
D2 = DENTIST, ADA MEMBER, S = SPOUSE/GUEST
(OUT OF SCHOOL 1 TO 2 YEARS) F = FAMILY MEMBER (UNDER AGE 18)

PLEASE PRINT. Registration packets with badges and tickets will be sent to the address of the primary registrant.
PRIMARY REGISTRANT NAME

ADDRESS

CITY, STATE, ZIP

E-MAIL

PHONE NUMBER ADA NUMBER

Indicate the number of attendees in each category and calculate the total registration fee for each category.

Category On. Fee Early/After Total Exhibit Hall Pass can ONLY be purchased on site
March 15, 2016 at the Registration Desk for $25 per pass, per day

"ADA Dentist $150 / $200 (NO courses, only entrance to Exhtbtt Hall). .Con-

ference registrants are automatically allowed into

Non-ADA Dentist $350 / $400 the Exhibit Hall with their conference badge.

Military Dentist $150 / $150

Dentist, ADA Mem- $35 / $60 Welcome Reception/President’s Party/

ber (out of school one LSUSD Alumni Reception:

year or less)** 2 FREE tickets per Dentist registrant (see page 2

Dentist, ADA Mem- $75 / $100 for more info)

ber (out of school one # of FREE tickets:

to two years)**

All other registrants or dentists in need of more

Retired Dentist™* $100 / $150 than 2 tickets:

Post-Doctoral Stu- $50 / $100 x $50 each Y
dent

Hygienist $60 / $85 Total from left column =$
Lab Technician $60 / $85 (Registration Fees)

Business or Clinical $35 / $60

Assistant LaMOM Donation =$ :
Spouse/Guest $35 / $60 (VOLUNTARY, see page 39 for more info.)
Family Memb 0/ $25

(uchn;le’)j ; 2”}87 $ Total from pg. 44 =$

g (Paid Course Fees)

** Attendees selecting the Retired Dentist or one of the New TOTAL FEES =$

Dentist categories must complete and return the appropriate
Verification Form.



2016 NODC/LDA Annual Session Registration Form

Name (PLEASE PRINT) as it will appear on badge. Category (SEE KEY)

Registrant 2

Registrant 3

Registrant 4

Registrant 5
Primary

THURSDAY MORNING
ROMANCE AM

SVIRSKY THU AM

SENN AM - 1

MCLORNAN AM

MAUSOLF AM

LEMON AM

SENN AM - 2

BAMBARA THU AM ($50-DDS, $25-others)
ZAMORA AM ($50-DDS, $25-others)
BERMAN AM ($50-DDS, $25-others)
DAVIS AM ($35-DDS & RDH, $25-others)
CHRISTENSEN AM ($80-DDS, $50-others)
FERGUSON THU PM

MCLORNAN PM

SVIRSKY THU PM

LEMON PM

MAUSOLF PM

SENN PM

BAMBARA PM ($50-DDS, $25-others)
CHRISTENSEN PM ($80-DDS, $50-others)
ZAMORA PM ($50-DDS, $25-others)
TURCHETTA PM ($35-DDS, RDH, $25-others)
BERMAN PM ($50-DDS, $25-others)

DAVIS PM ($35-DDS & RDH, $25-others)
DOUGLAS AM

CHILDS AM

GOBETTI FRI AM

RASNER AM

MOSS AM

OTTEN AM

DUBROC AM

BAMBARA FRI AM ($175 per person)
BARKSDALE AM ($50-DDS, $25-others)
BRAY AM ($50-DDS, $25-others)
MALCMACHER AM ($80-DDS, $50-others)
SVIRSKY FRI AM ($35-DDS,RDH, $25-others)




Primary

TURCHETTA AM ($35-DDS, RDH, $25-others)
STROPKO FRI AM ($50-DDS, $25-others)
MONTERO AM (Chef Presentation)
FRIDAY AFTERNOON

FERGUSON FRI PM

PAVELETZ PM

MOSS PM

OTTEN PM

BLOCK PM

SPIRO PM

BARKSDALE PM ($175 per person)

BONA PM ($125 per person)
MALCMACHER PM ($80-DDS, $50-others)
GOBETTI PM ($50-DDS, $25-others)
BRAY PM ($50-DDS, $25-others)
ROSALES PM ($80 per person)

SVIRSKY FRI PM ($35-DDS, $25-others)
STROPKO PM ($50-DDS, $25-others)
SATURDAY MORNING

BAKER AM

ISEN AM

GOBETTI SAT AM

NASR AM

CHICHE AM ($50-DDS, $25-others)
BERNIE AM ($35-DDS & RDH, $25-others)
STROPKO SAT AM ($50-DDS, $25-others)
SATURDAY AFTERNOON

BAKER PM

BERNIE PM

CHICHE PM ($50-DDS, $25-others)

ISEN PM (825 per person)

TOTALS

Total amount of Paid Courses for each registrant
(total each column that includes paid sessions)

TOTAL FEES for all paid sessions for all
registrants (Place this total on the first page of
the registraion form)

Note: Individuals requesting the Retired Dentist category must complete and return the Retired Dentist verification form
before their badges will be released. Dentists out of school one or two years requesting either of these categories must
complete and return the New Dentist verification form before their badges will be released. Download the forms from the
Registration Fees link on the website.

Make vour check payable to the:
New Orleans Dental Conference and mail the completed registration form to
New Orleans Dental Conference, 2121 N. Causeway Blvd., Suite 153, Metairie, LA 70001
(504) 834-6449, connie@nodental.org, www.nodc.org




Conference Exhibitors

3M Oral Care
ACTEON North America
A-dec
ADS South
Benco Dental
Benevis Dental Practice Services
Best Card, LL.C
Beutlich Pharmaceuticals, LL.C
BioHorizons
BIOLASE
Bisco Dental Products
Blackburn Dental Lab
Brasseler USA
Brown & Brown Association Services Professionals
Campus Federal Credit Union
CareCredit
CareStream Dental
Centrix, Inc.
Clear Optix
Colgate
Cutco Cutlery
Dental Office Network, Inc.
DENTSPLY Caulk
DENTSPLY Professional
DENTSPLY Tulsa Dental Specialties
Designs for Vision, Inc.
Digital Doc, LLC
Enovative Technologies
Fotona
Garfield Refining Company
Garrison Dental Solutions
GC America, Inc.
Gendex/ NOMAD/SOREDEX/Instrumentarium
Golden Dental Solutions
Heartland Dental
Henry Schein Dental
Hu-Friedy
Implant Direct
Integrated Axis Group

Longo Archictecture Studio, LLC
Louisiana Dental Services, LLC
LumaDent, Inc.

New Orleans Dental Enterprises, LLC
Orascoptic
Pacific Dental Services
Paragon Dental Practice Transitions, LLC
Patterson Dental
Pelton & Crane/KaVo
PLANMECA USA, Inc.

Porter Royal Sales
Premier Dental Products Co.
Professional Sales Associates, Inc.
ProSites
Regions Bank
RGP Dental
Solutionreach
Specialty Appliances
Surgitel/General Scientific Corporation
Tax Saving Professionals
U.S. Jaclean, Inc.

Ultradent Products, Inc.
YOCO America, Inc.

Weave
Wells Fargo Practice Finance
ZIMMER BIOMET

As of 11/4/15

Wwww.nodc.org



New Orleans Dental Conference and
LDA Annual Session

c/o New Orleans Dental Association, Inc.
2121 N. Causeway Blvd., Ste. 153
Metairie, LA 70001

For more information or to register online,
visit www.nodc.org.
You can also call (504) 834-6449.
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